
PAYER PULSE: ONCOLOGY MANAGEMENT

Managed Care Network Survey Highlights
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The following findings represent survey responses of medical directors and pharmacy directors (N = 57) from
9 national and many regional health plans from around the country. The survey was conducted during the
March 2008 Managed Care Network1 meeting in Orlando, Florida. The percentages shown in the figures

represent responses provided by between 49 and 52 of the members who replied to the survey. Additional informa-
tion can be obtained from Xcenda’s 2008 Oncology Report.2

Figure 1. Is Your Role in Managing Specialty
Products Changing?
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Figure 4. Does Your Plan Use Variable Fee
Schedules to Incentivize Infusion Drugs or
Will This Benefit Be Introduced in 2009?

Figure 2. Does Your Plan’s Formulary
Include Injectable Oncology Drugs?
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Figure 5. Do Oncology Compendia Guide
Benefit Decisions in Your Plan?
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Figure 3. How Have Your Plan’s Payment
Rates for Infused Oncology Drugs Changed
in the Past Year or Will Change in the Next
2 Years?

Figure 6. Will the Availability of Oral and
IV Formulations Affect Prescribing Practices?

1. Physicians will favor IV therapy for most patients,
unless there is a specific contraindication.

2. Physicians will favor oral therapy for most patients,
unless there is a specific contraindication.

3. Physicians will decide on a case-by-case basis.

4. The health plan will create incentives for one
formulation or the other.

IV indicates intravenous.

Notes
1. Managed Care Network (MCN) is comprised of 100 medical and pharmacy directors representing more than 150-million covered lives. MCN
conducts payer market research and provides strategic guidance to the pharmaceutical industry. In 2007, MCN became a part of
Xcenda/AmerisourceBergen Specialty Group (for more information visit http://www.mcnweb.com.).
2. Xcenda/AmerisourceBergen Specialty Group. 2008. Oncology Report. Self-administered v. provider administered: how route of administration in
oncology products affects payer coverage and product strategy. http://www.xcenda.com/MediaCenter/OncologyResearch.html.
Accessed September 10, 2008.
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